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Sponsorship Opportunities

Help support  CHCA Long-Term Care Communit ies  by being a sponsor  at
the 2025 Ass isted L iv ing Conference.  Sponsorship opportuni t ies  put  your
products  and serv ices d i rect ly  before our  faci l i ty  members .   Your
company name wi l l  be d isplayed on a l l  posters  and announced dur ing
the conference.  P lease submit  the A s s i s t e d  L i v i n g  S p o n s o r s h i p  F o r m  i f
your  organizat ion would l ike  to  support  th is  event .  P lease contact
B o n i t a  J o n e s ,  VP  of  Operat ions ,  i f  you require  ass istance.  

ATTENDEE REGISTRATION

CHCA Attendee Registration Fee: $125

Non-member Attendee Fee: $175

Registration

Exhibitor Registration 

CHCA Associate Member Exhibitor Fee: $500

All Exhibitor organization registrations include
entry for two representatives. 

Al l  Attendee and Exhib i tor
Registrat ions  inc lude
compl imentary breakfast  and
lunch .   

P l e a s e  N o t e :  

Register to Attend

Assisted Living Conference Sponsors

VENUE: Z NEW SUMMIT EVENT CENTER 

411 Sable 
Aurora, Colorado 80111

Al l  reg is tered attendees  
wi l l  rece ive  The Grow
Your  Occupancy Se l l ing
Senior  L iv ing  Workbook

https://www.cohca.org/2025-assisted-living-sponsorship-opportunities/
mailto:bjones@cohca.org
https://chca.users.membersuite.com/events/32ee172b-0078-cc95-fe4c-0b47cea8c790/details
https://www.cohca.org/2025-assisted-living-conference-exhibitor-information/
https://www.cohca.org/2025-assisted-living-conference-exhibitor-information/
https://chca.users.membersuite.com/events/32ee172b-0078-cc95-fe4c-0b47cea8c790/details


LaShuan Bethea, ED, AHCA/ NCAL

Julie Podewitz, CEO, 
Grow Your Occupancy 

 
2025 CHCA/CCAL Assisted Living Conference Schedule 

Program/Event Time Speaker

8:00 am - 8:30 am

8:30 am - 9:30 am

9:35 am - 10:35 am

10:35 am - 11:00 am

11:00 am - 12:00 pm

12:00 pm - 1:15 pm

1:15 pm - 2:15 pm

2:15 pm - 3:15 pm

3:15 pm - 3:30 pm

Registration / Exhibit Viewing

Assisted Living National Update

Break / Exhibits

The Impact of Outreach: Building 
a Stronger Sales Pipeline of Higher 
Converting Leads 

Lunch / Exhibit Viewing

Dr. Steve Cox, CO Dept of Public 
Health and Environment

CDPHE Survey Overview
and Regulatory Updates

Careforce Report: Should 
I Stay or Should I Go?

Laura Cambria, Danae Mierau, 
Kare Technologies

Break/Prize Giveaway 

Be Brilliant at the Basics: Mastering
the Sales Fundamentals to Solve
the Occupancy Puzzle

Julie Podewitz, CEO, 
Grow Your Occupancy 

Community Rounding Program: 
How to Leverage Quality Outcomes

3:30 pm - 4:30 pm Elizabeth Girling, 
WellAge Senior Living

4:30 pm Closing Remarks
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Outreach, or nurturing relationships with
professionals who are most likely to refer
business your way, is key to growing a strong
sales pipeline.  Learn the skills and knowledge
senior living sales professionals need to
successfully market their communities to
professional referral sources, and refine the
strategies to fill their pipeline with higher-
converting, referred leads. Attendees will learn
how to build a circle of influence and plan
effective outreach meetings, and take away
some impactful ways to nurture external
referrers.

Discover the ins and outs of the CDPHE survey
process and get the latest updates on trends in
regulatory compliance for Assisted Living
Residences. Join this engaging breakout session
for a front row seat to interact with the Home
and Facilities Branch Chief. 

Assisted Living National Update

Be Brilliant at the Basics: Mastering
the Sales Fundamentals to Solve
the Occupancy Puzzle

Careforce Report: Should I
Stay, or Should I Go?

Speaker: Julie Podewitz, CEO, Grow Your Occupancy

Speaker: LaShuan Bethea, ED, AHCA/NCAL

Speaker: Laura Cambria, Danae Mierau, 
Kare Technologies

Programs

CDPHE Survey Overview and 
Regulatory Updates

Mastering senior living sales requires
commitment. Selling senior living is difficult. It
requires a perfect blend of action and skill.  Sales
is a skill that requires practice. This session shares
the specific skills and fundamentals attendees
need to master increasing occupancy in their
senior living community.

LaShuan Bethea,
Executive Director of
NCAL, will give a national
update on the sector and
NCAL’s priorities and key
initiatives to advance the
profession.

The Impact of Outreach: Building a
Stronger Sales Pipeline of Higher
Converting Leads
Speaker: Julie Podewitz, CEO, Grow Your Occupancy

Dr. Steve Cox, CO Dept. of Public 
Health and Environment

The KARE Careforce Report surveyed over
3,000 senior care workers, uncovering critical
insights on job satisfaction, industry challenges,
and turnover factors. Despite 86% of caregivers
committed to staying, significant issues emerged.
This data-rich session explores the key drivers of
caregiver turnover, such as financial strain from
stagnant wages and the desire for more fulfilling
work. Discover strategies to boost retention by
prioritizing flexibility, safety, and support -
creating a work environment that not only
keeps caregivers, but also fosters job
satisfaction and quality of care. Senior living
leaders will gain actionable insights to support
and retain their dedicated care teams.

Community Rounding Program:
How to Leverage Quality Outcomes
Speaker: Elizabeth Girling, WellAge Senior Living

Empower your community with a strategic
rounding program that harnesses the expertise
of key staff. Elevate clinical care, drive sales and
retention through unparalleled resident
satisfaction through this practical tool. 


